
  
Sandy Geroux Where Risk Means Reward! 

Sandy Geroux Sandy Geroux will help your: 
works with individuals and 

organizations that want to 

achieve breakthrough per-

formance through effective 

risk-taking, creativity and 

innovation in the workplace 

and at home. 

♦ sales representatives be more in tune with current and 
potential customers’ needs 

♦ associates learn the importance of taking appropriate risks 
to help them achieve breakthrough performance! 

♦ associates learn effective tools and techniques to help them 
stay motivated and focused on their goals 

♦ customer service representatives be more empathetic when 
dealing with customers, and answer the question, “Will I Or 
Won’t I  do what is necessary to create exceptional 
experiences for my customers?” 

Speaker, trainer, consultant

What Sandy’s clients have to say: 

Sandy’s Keynote and Seminar Topics include 
(see reverse side for more detailed descriptions): 

 

No Risk, No Reward: Creating Breakthrough 
Performance Through Effective Risk-Taking 
 
It’s My Dream … And Who Am I To Stop Me? 
 
What’s Your Slogo? 
 
small investment… BIG Return 
 
No Risk, No Reward: Creating the “WOW” for Internal 
and External Customers 
 
Get the Knowledge Out of Technology! (A guide for real 
estate professionals) 
 
 

 
Many people felt that your enthusiasm put them in the right 
frame of mind for the rest of the forum because they gained a 
very positive perspective from what you had to say, and 
because of it they gained much more from the other learning 
sessions that they attended. Others felt that you gave them 
the initiative to look at their professional and personal lives 
in a different way in order to make opportunities for 
themselves.  Thanks again for all that you did to make our 
event a success! 

- Elizabeth Percesepe-Wallace 
The World Bank, Washington, DC 

 
You have completed your sixth seminar with our company, 
and I have heard nothing but good, good, good!  Before your 
last session with them I had another speaker the same week 
and one of the agents said to me after your session, “As bad 
as that other speaker was on Monday, Sandy made up for 
him twice over!”  Your last seminar “It’s My Goal and Who 
Am I to Stop Me!” was well received and I was most 
surprised by two top agents in the company who attended. 
One expressed to me how much she had appreciated your 
seminar and also said, “I did not intend to stay the entire day 
as I can’t sit for a long period of time and have a short 
attention span, but I could not leave my seat and ended up 
staying the entire day and even going without lunch because 
I was afraid I would miss something.”  Another top agent’s 
assistant attended the morning session and insisted the agent 
attend in the afternoon, which she did, and later told me... 
“That was the most practical information I have heard in a 
long time, and easy for me to implement in my business, I’m 
sorry I missed the morning session.” Anyone who doesn’t 
take advantage of your programs is missing a great 
opportunity. 

Kathy Collings, CRB, CRS 
Dir. of Trng & Prof. Growth, F.C. Tucker, Indianapolis, IN 

 
You clearly are an exceptional individual who has the ability 
to inspire others to think outside of the box…It is rare to find 
an individual that can motivate and lead others who are very 
different from themselves. Your participation at the 
conference was outstanding! 

Rosalyn Dunlap 
National Consortium for Academics and Sports, Orlando, FL 

NEW! 
 

Sandy’s customized song parodies will 
begin or end your conference on a high 

note! Check out her website to hear one of 
her parodies, entitled 

“Man! I Feel Like A REALTOR®!”

3760 Manteo Circle  

Orlando, FL  32837 
 

sandyg@sandygeroux.com 
www.sandygeroux.com 

 
407-856-1188 (local Orlando) 

1-866-954-2277 (toll-free phone) 
407-857-3313 (fax) 


